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HUHTEI'PAIIMA ABM U GEO B ITPOABU’KEHUU UT-KOMITAHUN

AHHOTAIIUSA
Pazpaborana xoHIenryaabHas MoJieiab uHTerpanuu Account-Based Marketing

(ABM) wu Generative Engine Optimization (GEO) s MexXperunoHaibHOTO
npoaBuwxkeHuss peruoHanbHOM B2B  IT-kxommanmmu. Ha wmartepumanax YBRU
chOpMHUPOBAHBI UHJIEKC COOTBETCTBUSI aKKayHTa C MOMPaBKOW Ha KA4eCTBO JAHHBIX,
JIOKA3aTEIbHbIA KOHTEHT JJI1 POJEH 3aKylMOYHOrO ILIEHTPa, MPOTOKOJ H3MEpPEHHS
GEO-BuaumocTy W nu3aiiH mwiota. TpuauaThe MIECTh COMNOCTABUMBIX AKKAYHTOB
pacnpenenstoTcsa Mmexay rpynnamu ABM+GEO, ABM co ctaHiapTHBIM KOHTEHTOM
U KOHTPOJBHON KOMMYHHKalen. JJis reHepaTUBHBIX CUCTeM (PUKCHUPYIOTCS aara,
MO/JIEJTb, 3aIIPOC ¥ OTBET; OT/ICITHLHO OI[CHUBAIOTCS BUINMOCTD, KOPPEKTHAS aTPUOYIIHS
U QakTHUecKas TOYHOCTh. PaboTa He 3asBiseT n1oKa3aHHYI0 3G (EKTUBHOCTb, a 33/1a€T
BOCIIPOM3BOJIUMBIA TPOTOKOJ, OTACISIIONMN HHPOPMAIMOHHYI0 BHUIUMOCTH OT
BIIMSHUS HA MPOJAXKHU.
Annotation

A conceptual model is developed for integrating Account-Based Marketing and
Generative Engine Optimization in the interregional promotion of a regional B2B IT
company. Using the YBRU case, the model combines data-confidence-adjusted
account scoring, evidence-based content for buying-center roles, a GEO visibility

protocol and a pilot design. Thirty-six matched accounts are allocated to ABM+GEOQO,



ABM with standard content and control communication. For each generative-system
run, the date, model, query and response are logged; visibility, correct attribution and
factual accuracy are evaluated separately. The study provides a reproducible validation
protocol rather than claiming proven effectiveness.

KuaroueBble ciaoBa: Account-Based Marketing, ABM, Generative Engine
Optimization, GEO, B2B-npoxaxu, [T-komnanus, nuinoTHas anpo0anus, LeiaeBon
aKKayHT, 3aKyTIOYHBIN MICHTP, SKCIIEPTHBIN KOHTCHT

Keywords: Account-Based Marketing, ABM, Generative Engine
Optimization, GEO, B2B sales, IT company, pilot validation, target account, buying

center, expert content

BBenenue

Ha mexpernonansnom B2B-peiHke pernonansHas [T-koMItaHusi KOHKYpUPYET
NpexJe BCEro 3a JoBepue. PernieHue MPUHUMAIOT TEXHUUYECKHUE, ONEpalMOHHBIE,
(bUHaHCOBBIE U KOHTPOJIbHBIE POJIU, IOATOMY MAacCOBBIM KOHTEHT PEKO 3aKPhIBAET UX
paszHbie kputepuu [6; 8; 9; 11].

[Io pmamneim BKP, YBRU B 2025 roay mnonyuuna 72% BBIpYYKH IO
pPEKOMEHIalMsAM; CIIOHTaHHAs y3HABaeMOCTh cocTaBuia 8,3%, nonst denepaibHbIX
npoekToB — 18%, u3Mepumble pe3yibTaThl COJAEpHkaau 4YeTbipe U3 12 kelcos, a
KOHBepcus caiita Obuta 1,18% [2]. DTH mokaszaTenu MOKa3bIBalOT HEOOXOIUMOCTH
aapecHoro (hopMupoOBaHUs TOBEPUSI.

ABM omnpexaensier 1en€Bble OpraHU3allMd, POJX W MOCJIEI0BATEIbHOCTh
kacaanii; GEO — TpeboBaHUs K CTPYKTYpPE U JOKA3aTEIIbHOCTH MaTePUAJIOB, KOTOPHIC
TeHEepaTHUBHAsl CUCTEMa MOXET KOPPEKTHO OOHApyXUTh U arpulyTtupoBath [5]. O0e
KOHIICTIIIUM pAacCMaTPUBAIOTCS Kak MpoBepsieMasl MOJEb, a HE KakK JOKa3aHHbBIM
HMCTOYHUK MPOJIAK.

Lens uccnepoBanuss — pazpadborate apxurektypy ABM—GEO u nportokon
NUIOTa, BKIOYAIOMMNA  paH)XUPOBAaHUE  AKKAYHTOB, KOHTEHT IO  POJISIM,
AKCTIEpPUMEHTANIbHBIC TpyIibl, pazaeinbHbie GEO- um kxomMmepueckue METPUKH U

KOHTPOJIb PUCKOB.



KOHIIeHTyaJ'lLHaﬂ MOJ€EJIb

Pan:knpoBaHue aKKAyHTOB U YBEPEHHOCTh B TAHHBIX

Hunexc F; o0beanHseT oTpacieBoi IPUOPUTET S;, IEHHOCTH Vi, BEIPAXKEHHOCTh
npobiemsr Pi, 3penocts Mi, noctyn Ai u pedepencHbiil moteHman Ri. KoMmoneHTsI
OLIEHUBAIOTCS MO MPOBEPSAEMBIM MpU3HAKaM B Auana3zone 0—1.

F;=025-5,+020-V;+0,20-P; +0,15-M; + 0,10 - A; + 0,10 - R; (1)
Koadpdunuent yBeperHoctu C; yUUTBHIBAaCT MOJHOTY, JaBHOCTh U HAJEKHOCTh

nauubix. CkoppektupoBanHblil 0amn Fi,adj He mo3Bonser GpparmentapHomy mpoduiito
ABTOMATHYCCKH TIONIACTh B BEPXHUI MPUOPHUTET.
Ci =Cpi- Gy Csy, Fiag5 = Fi - G (2)

Tadoauna 1. CocTaB HHAEKCA AKKAYHTA U NMPABWIA BepUPUKALUMN.

KomMmnoneHnT Bec Hao0uaromaemblii npusHaK MuHuMajabHOE MOATBEPKIEHUE
ouuHaIbHBIN POQUIH
OrtpacneBoe COBMNAJICHHE C TPHUOPUTETHBIM .
0,25 " " JIEATENPHOCTH U TIOJITBEPKICHHBIIA
COOTBETCTBHE CErMEHTOM M THIIOBOH 3aJauei o
KeiC MPUMEHUMOCTH
MaciiTad mpoiecca, JTMaIia3oH, TOITBEPKICHHBIH
[lenHOCTH TIpOEKTA 0,20 OPUEHTUPOBOYHBIN OFOJIKET, OTKPBITBIMH JTAHHBIMH WU
TTOBTOPSIEMOCTh JMarHOCTHUKOM
BripaskeHHOCTH HU3JEPKKH, OTPAHUYUECHUS, TIJIaHbI CHUTHAJI M3 OTYETAa, BAKAHCHH, 3aKYIKH
0 20 bl 9 9
MPOOJIEMBI ’ nudpoBu3auu WJIM UHTEPBBIO
HMHTErpariioOHHas TOTOBHOCTE IIPOBEPSIEMBIE HCITOIL3yEMBIE
Hudposas 3penocts 0,15 patl ’ POBEP Y
JIaHHBIC, BIIaJIeIIeI] MPOAYKTa CHCTEMBI MJIH 3aBEPIICHHBIC MPOCKTHI
Joctyn K 3aKyno4HOMY 0.10 W3BECTHBI POJIM M 3aKOHHBIC KaHANIBI  |aKTyaJIbHBIE JICJIOBBIC KOHTAKTHI U
LEHTPY ’ CBSI3U MIPaBOBOE OCHOBAaHHE KOMMYHUKAIIUH
PedepencHbrit 0.10 BO3MOKHOCTh MacCIITAOUPOBATH OMBIT |THMUYHOCTH 33]]a9H U JOMYCTUMOCTh
MMOTEHIAAI ’ B OTpaciu MyONHKAIMK Pe3yyibTaTa

Hcemounuk: pa3pa60maH0 asmopamu. Beca ssnsromces eunomesou nunoma u noonexcam KClJlLl6p06K€
no ucmopuu CO€JIOK.

KoHTeHT /151 3aKyIIOYHOI0 IEeHTpa

JIist kaxA0W posiv 3aKyNOYHOTO LIEHTpa CO3JAETCs JOoKa3zaTeldbHbIM QopMmart:
CIO/CTO nomnyyaeTr apXuTEKTypy U OTpaHUYEHHUs, BlIaJIeJIel] MPOoIecca — U3MEHEHHE
onepanuu, ¢puHancoBass GyHkiuss — TCO u 4yBCTBUTENBHOCTb, WH(GOPMAIIMOHHAS
0e30MacHOCTh — MOJIENb JOCTYIIA, 3aKyIKHA U IOPUCTHI — COCTaB pabOT U KPUTEPUU
npueMKHu. Marepuai COIepKUT aBTopa, 1aTy, UCXOAHBIE YCIOBUS, METO/, PE3yJIbTaT

N OI'paHUYCHUA.



WHTerpupoBaHHana mopens ABM-GEO

OT6op 1 paHKUpoBaHue [oKa3aTeNnbHbIA KOHTEHT MepcoHanM3MpoBaHHLIE AKKayHTHbIE, KOMMEDHECKNe
UeneBbIX akKayHToB ANA poneil 3aKyno4yHoro UeHTpa KacaHua W AnarHocTuka n GEO-MeTpukun

\_/

ExeMmecsyHan KOPPEKTUPOBKa CNWCKa, KOHTEHTa W NOCNefoBaTENLHOCTH KacaHuia

Puc. 1. UaterpupoBannas moaeab ABM-GEO.
Hcemounuk: pazpabomano asmopamu.

GEO kak 00beKT u3MepeHns, a He Ha00p JAeKJIapauuni

Jist GEO-onienku popmupyercsi GukCupoBaHHBIN HAOOp MpodeccrnoHaIbHBIX
3arpocoB. Kaxapiii 3anpoc MOBTOPSIETCS B HECKOJIBKUX CUCTEMAX; (PUKCUPYIOTCS AaTa,
MOJIENIb WM BEPCHS, PEXKHUM, SI3bIK M IIOJIHBIA OTBET, IMOCKOJIBKY pE3yiIbTaThl
CTOXaCTUYHBI U MTPOJIYKTHI PETYJIIPHO OOHOBIISIFOTCS.

Pa3nenbHO M3MEpSAIOTCS BUAUMOCTh VgE0, KOppEeKTHas arpuOynus Ageo u
(dakTrueckas TOYHOCTh Qgeo. YmnoMmuHaHue O€3 MCTOYHHMKA WM C OLIMOKOW He
cUMTaeTcsl ycnexoM. Marepuanbl JOKHBI OBITh aJpECHBIMH, J10KA3aTEIbHBIMH,

ABTOPCKUMH, JaTUPOBAHHBIMU U CBA3aHHBIMH C KOHKPCTHBIM KaCaHHUCM.

Nrelevant
Voeo = —— (3)
geo
Nruns
_ Nattributed
relevant
Ncorrect
Qgeo = N. (5)
verifiable

IIpoToKo0J NMJIOTHOM anpodanumn

I'unoTe3bl M IKCNEPUMEHTATbHbIE TPYIIBI

[TumoT olleHMBaeT OCYIIECTBUMOCTh W pa3zMep 3¢dekra. Tpuamars mecTh
aKKayHTOB, COIIOCTaBHUMBIX II0 oOTpacid, pasmepy, Fiadj u wucxomHomy
B3aMMOJICHCTBUIO, pacupeAcisitorcs BHYTpH  matched-tpoek  Mexay  Tpems

YCIIOBUSIMH.



Taoauna 2. /Iuzaiin nuiiora ABM-GEOQ.

I'pynna KoauuecTBo Bo3neiicTrBue OcHoBHasI TUNOTE3A
D MIEPCOHATM3UPOBAHHBIC KACAHUS U BBIIIIE BOBJICYCHUE aKKAYHTa
A: ABM + GEO axkaviTos | MATEPHAbL, ONTHMU3HPOBAHHBIE N0/ Ka4eCTBO JUArHOCTHUYECKUX
y nokazareabHocTh 1 GEO-BuanMocTh BCTpEY
B: ABM + 12 Ta k€ UHTEHCUBHOCTH TIEPCOHATBHBIX MO3BOJISIET OTACIUTH dPPEKT
CTaHapTHBIN AKKAVHTOR Kacanwuii, HO Oe3 crieruanbHoro GEO- anpecHoctH ot 3¢ dekra GEO-
KOHTEHT Y MIPOTOKOJIA KOHTEHTa
C: KOHTDOL 12 OOBIYHBIC OTPACIICBBIC MMYOIUKAITUH H 3amaeT 0a30ByIO JMHAMUKY 0Oe3
’ P aKKayHTOB  |CTaHIApPTHBIC BXOAAIINE KOMMYHHKAINN |aKKayHTHOW OPKECTPAaIIH

Hcemounux: pa3pa60maH0 asmopamu. Pacnpedeﬂeﬁue BblNOJIHAEmCcA nocie conocmaenerus
AKKAayHmoe, npu majlom Npe3yﬂbmambl urnmepnpemupyiomcs Kak nujlommbsle.

[TpoBepsitoTcst runoTe3bl 0 OoJiee BEICOKOM BoBiieueHHOCTH 1 GEO-BuauMocTu
TPYIIBI A, HE MEHbIIIEH KOHBEPCUH TUATHOCTHUECKHUX BCTPEU B KBATU(DUITUPOBAHHBIC

BO3MOXXHOCTHU U aneMneMoﬁ CTOMMOCTH BOBJICUCHHOI'O aKKaYyHTaA.

Ilepuoabl, eTMHUILI HA0II0IEHUS U KOHTPOJIb CMellleHUsI

Jn3aita BkatodaeT 4 Henenu 0a30BOM JTUHUHU, 12 HEIENIh aKTUBHBIX KaCaHUU U
12-24 Henenu Kommepueckoro HaOmoaeHus. EauHuna aHanu3a — akKayHT;
BOBJICUEHHUE TMOJTBEPKAACTCS OTBETOM, BCTPEUEH, 3ampocoM TEXHUYECKOU
“H(pOpMaIMK WM Y4aCTHEM HECKOJbKUX POJIEH.

['pynmbl coxpaHsioT cornoctaBumbie auanaszonbl Fiadj, oTpacieit u pasmepa.
MHTEHCUBHOCTD MPOJAXK, IEHA U KOHTEHT HE MEHSIOTCSA OJHOBPEMEHHO; BCE KAaCaHUS
u uckmoueHus ¢uxcupyrorcs B CRM. Marepuansl npoxoaiT TEXHUYECKYIO H

IOPUUYECKYIO TPOBEPKY J10 3aITyCKa.

MeTpuKkH ¥ aHAJIN3

['maBHBIM mOKa3aTelb — JOJISI BOBJICUCHHBIX AKKAYHTOB. J[OMOJHUTEIBHO
YUYUTBHIBAIOTCS OXBAuCHHBIC POJIM, JuUarHocTudeckwe BcTpeuw, SQL, pipeline,
cTouMOoCTh BoBlieueHHOro akkayHta, CAC u ROMI. GEO-meTpuku aHaIU3UpYyOTCS

OTACJIBHO: IIPOCMOTP WIN YIIOMHMHAHHNEC HEC NOKA3bIBAIOT BIMAHUC HA CACIIKY.

Tadoauna 3. Cucrema nokasareJieidi HHTEIPUPOBAHHON MOEJIH.

Kontyp IMoka3zarenn HNHTepnpeTranus
Ci, 10N aKTyalbHBIX POJIEi, ONHOTA HACKOJIBKO HaJIe)KHO BBHIOpaH U OMUCaH
Jlannsie
HUCTOYHHKA aKKayHT
BUIUMOCTh, KOPPEKTHOCTH aTPHOYIIUH 1
GEO Vgeo, Ageo, Qgeo, TOKpEITHE 3aITPOCOB A » KOpP TPHOYH
(hakTHYIECKOE Ka4eCTBO




Koutyp IMoxa3aresan HNuTepnperanus

BOBJICUCHHBIC aKKaYHTbI, OXBAUYCHHBIC POJIA, JOCTUTACT JIM KOMMYHUKaIIUA BLI6paHHI>IX

AKKayHT N
OTBETHI, BCTPEUH OpraHu3anui

nepexoa HHTEpeCa B IMOATBEPKACHHY O

Boponka narHocTuky, SQL, THIOTEI, IIPeIIOKEHUS
P a - SQL, » TIPCAL BO3MO>KHOCTbH

.. |pipeline, win rate, TUKJI, CPSTHHHA YCK,
Kommepueckuii BaTOBas MApIKA Ka4eCTBO U CKOPOCTH CHEIKH

CTOMMOCTb BOBJIEUeHHOT0 akkayHTa, CAC,
ROMI

Hcmounuk: pazpabomano agmopamu.

DKOHOMHUYECKUN COOTHOILICHHE 3aTpaT U pe3ynbTaTa

[Tpu 12 akkayHTax B Irpynie p-3Ha4€HUs HECTAOUIIbHBI, TO3TOMY MyOJIUKYIOTCS
pPa3HOCTH  JIOJIEM, OTHOLIEHHS PHUCKOB, HWHTEPBAJIBI HEONPENEIICHHOCTH U
WHIWBUAYAJIbHbIE  TpaekTtopuu. Crenyromas  BOJHA  PAaCCUMTHIBAETCS IO

Ha0I01aeMoMy pasmepy dddekra.

Pucku, 3THKAa U OTpAHUYCHUS
OCHOBHBIE PUCKH — TIEPCOHATM3AIMS HA HETOYHBIX JAHHBIX, (PAKTHUUYECKHUE
OIIMOKM, HapylIeHHWE MpaBuyl OOpabOTKM MEPCOHAJNBHBIX JAHHBIX W upe3MepHas
KOHIIGHTpAIMsi Ha KPYIMHbIX akkayHTax. Mx cHmwkaror Fiadj, obs3arenpHas narta
Bepu(UKaIK, SKCIIEPTHAS MPOBEPKA U 3aKOHHBIE OCHOBAHUSI KOMMYHUKalu# [3; 4].
OrpaHndeHus CBSI3aHbl C OTCYTCTBUEM MTPOBEAECHHOIO MUJIOTA, U3MEHYUBOCTHIO
OTBETOB T'€HEPATUBHBIX CUCTEM U arperupOBaHHOCTHIO0 KOPIIOPATUBHBIX JIaHHBIX. Beca

¥ TIOpOTH TPeOYIOT KanuOpoBku nocie ayauta CRM.

3akioueHue

ABM omnpenensier akkayHThl, poiau u kacanus, a GEO — TpeboBanus «
JIOKA3aTEIbHOCTH U U3MEPEHUIO0 BUAUMOCTH. [IpoTokon Ha 36 akkayHTax MO3BOJISET
OoTAeNUTh dPPEKT aPECHOCTU OT CHEIUATBHON MOATOTOBKM KOHTEHTA W IMOIYYUTh
olleHKY pa3mepa sddekra. Jlo 3aBepiieHHs MHIOTa KOPPEKTHO TOBOPUTH O
KOHIIENTYyJIbHOM MOJIENN, & HE O JOKa3aHHOM KOMMEPYECKOU pe3yJIbTATUBHOCTH.
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    F  i = 0 , 25 ⋅   S  i + 0 , 20 ⋅   V  i + 0 , 20 ⋅   P  i + 0 , 15 ⋅   M  i + 0 , 10 ⋅   A  i + 0 , 10 ⋅   R  i


    C  i =   C  p , i ⋅   C  r , i ⋅   C  s , i ,       F  i , adj =   F  i ⋅   C  i


    V geo =     N relevant    N runs


    A geo =     N attributed    N relevant


    Q geo =     N correct    N verifiable

