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OLNEHKA 99PEKTUBHOCTHU KAHAJIOB ITPOJABUXEHUA
PETMOHAJIBHOM B2B UT-KOMITAHUH

AHHOTALUSA
[Ipenmoxena JBYXYpOBHEBAasi METOJMKA OLEHKM KaHAJIOB MPOJBHKEHHUS

permonanpHoM B2B IT-xkomMnmaHumu mnpu  HEOAMHAKOBOW IIOJHOTE JAHHBIX.
Ctparerndyeckuii ypoBeHb YUUTHIBAECT BCE HICTOUYHUKH 10 JTOJISIM KITMEHTOB U BBIPYUKH,
ONEPALIMOHHBIN — TOJBKO KaHaibl ¢ conoctaBuMbiMu CPL, koHBepcuel, cpeHUM
yekoM u ROI. Ilo arperupoBanHbiM gaHHsiIM YBRU 3a 2025 roa paccuuTaHbl
BbIpyY€UYHasi WHTEHCUBHOCTb, HOPMHUpPOBaHHAas 3()(PEKTUBHOCTb M CLIEHAPHBIN
npuoputer. PekoMeHJanuuu COXpaHsOT MEPBOE MECTO, OPraHMYECKUN IOUCK —
BTOpPOE U HauOOJBIINI MOTEHIMAN YIIpaBisgeMoro yiayulieHus. [lpsMbie oOpamenus
U TEHJEpbl UMEIOT MAaKCHUMAaJbHYI BBIPYYEUHYI) HMHTEHCHUBHOCTb, HO TpEOYIOT
IIOJTHOTO y4€eTa 3aTpar U BOpoHKU. [IpeayioxkeHsl nepepacnpeeneHie JeHCTBYIOIIEro
oromxera 4,8 MitH py0. 1 MUHUMAaIBHBIN MPOoTOKOJI CRM.
Annotation

A two-level method is proposed for evaluating promotion channels of a regional
B2B IT company when data completeness differs across sources. The strategic level
retains all channels using client and revenue shares; the operating level compares only
channels with common CPL, conversion, average value and ROI metrics. Aggregated

2025 YBRU data are used to calculate revenue intensity, normalized efficiency and a



sensitivity-tested scenario priority. Referrals remain first, organic search ranks second,
while direct inquiries and tenders require full funnel and cost instrumentation. A
reallocation of the existing RUB 4.8 million budget and a minimum CRM protocol are
proposed.
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BBenenue

B B2B IT-npoaaxkax ouH KOHTPAKT (hOPMHUPYETCS Yepe3 HECKOIbKO KacaHUi
Y YYaCTHHKOB 3aKyMOYHOT0 IIeHTpa. [loaToMy olieHKa KaHaia TOJIbKO MO YUCTY JUI0B
UM oaHomy mnokaszarento ROI Moxer uckaxarh BKIIAJ PEKOMEHIAIMM, MOMCKA,
pexinaMbl U TeHaepoB [7; 8; 10; 12].

[To nanaeim BKP, YBRU B 2025 roay HamnpaBuiia Ha MapKeTUHT 4,8 MIIH pyo.
(5,86% BbIpyukH): pekoMeHganuu nanu 68% HOBBIX KIMEHTOB U 72% BBIPYYKH,
opranndeckui mouck — 12 u 9%, npsameie oOpamenus u Tenaepsl — 11 u 14%,
COLIMAJIbHBIE CETHU U IulaTHas peknama — 6 u 3% [2]. [lonHas BOpOHKa JIOCTyIIHA HE
JUJIS1 BCEX UCTOYHUKOB, IO3TOMY CPABHEHHUE JOJKHO YUUTHIBATh KAUE€CTBO JIAHHBIX.

[lenp cTaThbu — COXpPAaHUTh BCE KaHalIbl B CTPATETHMYECKOM aHAJIU3E,
KOJIMYECTBEHHO PaH)XHUPOBATh TOJBKO COMOCTAaBUMBIE W OMPENETUTh TPeOOBAHUS K

JTAHHBIM U OIOJKETY.
MartepuaJjbl 1 METOABI

CrpaTternyeckuii KOHTYpP: 0XBAaT BCeX HCTOYHUKOB MPHUBJICYCHUS
Crparernyecknii  KOHTYP HCHOJIB3YE€T JOJHM KJIMEHTOB W  BBIPYYKH.
Kos(dutiueHT BoIpyueyHON HHTEHCUBHOCTH (i IOKA3bIBAET OTHOIIICHUE JOJIM KaHasla
B BBIPYYKE K J0JIE HOBBIX KJIIMEHTOB; 3HAYEHHUE BBIIIE €IUHULIBI O3HAYAET BBIPYUYKY Ha
KJIMEHTA BBIIIE cpeane mo noprdento. [lokazarens He 3amensier Mmapxky u LTV, HO

MO3BOJISIET HE UCKITFOYATh KaHAJI C HETIOJIHOM BOPOHKOM.



ShareRevenue;
qi = . (1)
ShareClients;

Ta6auna 1. CtpykTypa npuBJ/ie4eHUs U BbIPYUYe4HAS] HHTEHCUBHOCTH KAHAJIOB

YBRU 3a 2025 roa.

0JIs 0JIs1
HcTounuk A o A ° qi HNHTepnperanus
KJIHEHTOB, % | BBIpyuKH, %

BBICOKHH CpeIHMU BKJIaJ, HO

Pexomengamuu 68 72 1,06 pel A
OTpaHWYECHHAs YIIPABISIEMOCTh 00beMa

. KaHaJl TpeOyeT yIayUIIeHnsT KauecTBa
Oprannueckuii MOUCK 12 9 0,75 peoyet yiy

TpaduKa 1 KOHBEPCHH calTa

MaKCHMaJbHas HHTEHCUBHOCTH;
[TpsiMble oOpaleHus u

11 14 1,27 OTCYTCTBYET ITOJIHAS aTpUOYIUs 3aTpaT U
TEHJIEPbI
BOPOHKH
ConuasibHbIe CETH U 6 3 0.50 HU3Kasi HHTEHCUBHOCTb arperupoBaHHON
MJIaTHas pekiiaMma ’ IPYIIb; HEOOXOIUM pa3AebHBIN yUeT
MaJIblii 00beM M HEJOCTaTOYHAS
[Ipoune uctouyHukKH 3 2 0,67 A

JeTaIn3alus

Hcmounux: paccuumano asmopamu no azpecuposanHbiM — OAHHLIM, NpugedeHHvimM 6 [2].
Koappuyuenm q; ompasicaem evipyuxy, a e npubbLIbHOCHb.

MaxkcumanbHoe ¢ = 1,27 moxydeHo i OpsAMbIX oOparieHuii u TeHaepoB. s
HUX CIIEyeT OTAEIbHO (UKCHPOBATH TPYHA03aTpaThl IMpeceilyia, CTOMMOCTh 3asBKH,

MIPOXO0KJAEHUE 3TANIOB, IPUYHUHBI IPOUTPHIIIA U BAJTOBYIO MapXKy.

OnepanMoHHBII KOHTYP: CONOCTABMMBbIE MOKA3aTeJIM U YCTOHYNBOE
PaHKMPOBaHUe

B onepaninoHHOM KOHTYpe CpaBHUBAIOTCS YETHIPE KaHaja ¢ MOJHbIM HaOOpOM
MeTrpuk. ROI, koHBepcHuss M cpelHHMU 4YeK SBIAOTCA ctumynstopamu, CPL —
NECTUMYISATOPOM. UTOOBI SKCTpEeMaIbHbIE MOKAa3aTEIN PEKOMEHAAIMI HE MOAABISIIH
pazuyusl OCTaJbHBIX KaHaJoB, MpUMeHseTca npeodOpaszoBanue In(l + X) wu
IIOCJIE YOSl HOPMAJIU3aLusl.

ln(l + XU) - ln(l + xj,min)

7:: = 2

Y (1 + x5 max) — In(1 + X min) ¥
Zj,CPL

In(1 + CPL,,x) — In(1 + CPL;) 3)

~In(1 + CPLay) — In(1 + CPLin)
Onepanuonnas 3p@pekTuBHOCT E; paccuuThiBaeTCS Kak B3BEIICHHAasi CyMMa

HopmupoBanHbix ROI (0,35), kouBepcuu (0,25), cpennero ueka (0,20) u o6patHOro
CPL (0,20). Beca dukcupyroTca A0 pacuera U MPOBEPSIOTCS aHAJIU30M

YYBCTBHUTCIBHOCTH.



Ei = 0,35 : ZR,i + 0,25 : ZV,i + 0,20 . ZA,i + 0,20 . ZL,i (4)
Utoroserit mpuoputrer P; oOvegunsier Ttekymyto 3¢dekTuBHOCT, Ei u

CIIEHApHYI0 MacITadupyemMocTh Si. 3Ha4YeHHS Si SBISIIOTCS MPO3PAYHBIMH

AOIIYIICHUAMM, a HC Ha6J'IIOI[a€MI>IMI/I pe3yJibTaTaMHu.

Pl-(a') = aEl- + (1 - Of)Si, 0<ac<l1 ®))
Taoauua 2. ConocraBuMbIe NMOKa3aTeJU M OnepalMOHHAsA 3P PEeKTHBHOCTH

KaHaJIO0B.
Kanan CPL, py6. | KOHBePCHsL, | Cpennuii ek, | p iy o E:
%o ThIC. Pyo.
Pexomenmanun 420 41,0 4 850 1150 1,000
Opranndeckuil IoUcK 1 450 9,8 2 340 340 0,495
[TnaTHas pekiama 8200 3,1 1 680 85 0,051
ConmanbHbIC CETH 6 700 2,4 1 680 65 0,014
Hcmounuk: ucxoouwvie noxazamenu — [2]; E; paccuuman aemopom no gopmyram (2)—(4).

Ilepsuynvle 3anucu 1u008 u coesloK He Obliu O0CHmYNHbl 0Jis1 NHOBMOPHOU NPOBEPKIU.

PesyabTaTsl

IIpoBepka yCcTOHYHBOCTH PAHKUPOBAHUSA

ITpu o = 0,70 pekomenganuu noayuunu P = 0,835, opraHnueckuii MOMCK —
0,602; nnaTHas pekjaaMa U COIUAIbHBIE CETU CyIIeCTBEHHO oTcTanu. ITpu a ot 0,60 10
0,80 mopsimok He MmeHsieTcs. MHmekc oTpakaeT OTHOCHUTEIBHBIM MPUOPUTET, a HE
BEPOSITHOCTD yCIIeXa.

Pexomennmanuu ciemyer dopmanu3oBarh uepe3 eauHbl ncTOYHUK B CRM,
3amMpoCc OT3HIBOB M COBMECTHBIE KEHChI, HO WX OOBEM OTpaHWYEH YHUCIOM
3aBEPUICHHBIX MPOEKTOB. (OpraHWYecKHil IMOUCK COYETAET BTOPYH TEKYIIYIO
3(h(}HEKTUBHOCT, C BBICOKOW yIpaBiIseMOCThIO: mpu Tpaduke okoino 3 050
nocerurenen, kousepcuu 1,18%, oTkazax 64% u yeTbipex AOKa3aTeNbHbBIX Keicax U3
12 0CHOBHOW pe3epB CBA3aH C KAYECTBOM CTPAHHUIL U OTPACIEBOIO KOHTEHTA [2].

[InaTHBIA TOKUCK 11eJIeCO00pa3eH KaK OrpaHUYEHHBIN SKCIIEPUMEHT 10 OJTHOMY
CErMEHTY W TMPEJIOKECHHIO; COLUAJIbHbIE CETHU — KaK KaHal paclpoCTpaHCHUS
KOHTEHTa W perapreruHra. I[IpsiMble oOpaiieHuss U TEHAEPbl BKIIOYAIOTCS B

OHGPaHHOHHBIfI HHJCKC ITOCJIC ITIOJIHOI'O roa0BOIro nuKiia ydera.



Cuenapupliii noprdenb CymecTBYIOIEro 0roaxera

Jlo moaTBepKIACHMS YIYYIICHHWS BOPOHKH OONIUH OFO/DKET MOXKHO HE
yBennuuBath. ClieHapuil mepepacnpenenser aeicTBytomme 4,8 MiaH py0. Mexmy
MOJIYYEHHUEM CIIPOCca, JOKa3aTeIbHbBIM KOHTEHTOM U Kauye€CTBOM JAHHBIX; CYMMBI HE

SIBJITFOTCSI TPOTHO30M FapaHTUPOBAHHOW BBIPYUKHU.

Taoauna 3. CueHapHoe pacnpeaejeHue MAPKEeTHHIOBOI0 010/15KeTa B mpejesiax

4,8 mutH pyo.

Brog:xer, ThIC.

HanpaBienne
p pyo.

Hoas, % IIpoBepsieMblii pe3yabTaT

POCT KBATH(UITMPOBAHHOTO
1500 31,25 OpraHUYecKoro Tpaduka 1 KOHBEPCUU
LEJIEeBBIX CTPaHUI

SEO, oTpaciieBble CTpaHUIIbI U
JI0OKa3aTeNbHbIE KEHChI

MOJTHBIA yYeT CTOMMOCTH
1050 21,88 BO3MOKHOCTH U IBHKEHHE I[EJIEBBIX
AKKayHTOB

[psimble 0OpalIeHusI, TSHIEPHI U
account-based pabota

MIPOBEPKa CIpoca 10 KOHKPETHBIM

[TnaTHBIE TONCKOBBIE IKCTIEPUMEHTHI 720 15,00
yCIyTaM M OTPacisiM

dopmanuzoBanHas pedepanbHas yIpaBIsIeMbIe TIPEICTaBICHHUSI,

480 10,00 .

mnmporpamMmma OT3BIBBI 1 COBMECTHBIC KEHNCHI

MOBTOPHBIE KOHTAKTHI U
ConuanbHble CETH U PETAPTeTHHT 330 6,87 pacpocTpaHEHNUE SKCIIEPTHBIX

MaTepHalioB
CRM, ckBO3Has aHATUTUKA U KAY€CTBO 720 15.00 eIMHbIE ONpeAeTIeHUs, aTpUOYLIHS U
JTaHHBIX ’ pacyeTt BaJIOBOM Mapxu

nopT¢enb KaHaIO0B C OTAEIbHBIM
Hroro 4800 100,00 pTé A

OFOJKETOM Ha U3MEpPCHHE

Hcmounux: paspabomano aémopamu. CymMmbel AAI0MCA CYEHAPHBIMU U KOPPEKMUPYIOMC NOCe
MecmoBuLX YUKILOS.

MuHMMAJIBLHBIA POTOKOJI JAHHBIX

Jns xaxmaoit BosMokHocTH B CRM  uKkcupyroTcsi mepBoe U MOCHEAYIOIINe
KacaHMs, OTpacib, yCiyra, Crajus, INPUYAHA OTKAa3a, TPyAO3arparbl Ipecena,
BBIpyuka W BajioBas Mapyka. KaHanm He wmacmTaOupyercsi TpU BBICOKOM J10J1e

HCU3BCCTHBIX HCTOYHUKOB WJIN OTCYTCTBUU COIIOCTaBUMOM Mapixu.

Oo6cyxnenue
WNuaekc Ciay>KUT OCHOBAaHHMEM [IJIsi JKCIEPUMEHTa, a HE aBTOMATHUYECKOM
KOMaHJ0OM K pocTy pacxomoB. Huskuii pe3ynbTar MOKET OBITh BBI3BaH Cla0OM

MOCAJI0YHOM CTpaHMIICH, OMMOOYHBIM CETMEHTOM, IMO3JIHEeH peakIiuend Mpoaak WM



HenoJIHOW atpuOynmen. [Ipyu HamMYUM NMEPBUYHBIX JAHHBIX HYKHBI MHTEPBAJIBI IS
KOHBEPCHUH, OYTCTPANIIUHT CpeIHETO YeKka u enunas rpanuia ROL.

OrpanuyeHusi CBS3aHbl C arperupOBaHHBIMU JIAHHBIMU OJTHOM KOMIIAHHH,
OTCYTCTBUEM MEPBUYHON BBITPY3KM M BO3MOXHBIM paznuuueM Mertoguk ROL.

Pe3ynbrarsr TpeOyIOT MOBTOPHOM KaTUOPOBKH IO OTPACTISIM U yCITyTaM.

3akioueHue
JIByXypoBHEBasi MOJENIb pPA3ACIIET SKOHOMUYECKUU pEe3yJIbTaT, IOJHOTY

u3Mepenusa u macmrabupyemoctb. st YBRU pexkomenganuu naroT HauOOIbIIYIO

TEKYIIYIO OTAady, OPTaHMYECKUU NMOUCK — JIYUYIIMH YNPABISIEMBIA NOTEHUMAN, a

TEHJEpPbl — MAKCUMAJbHYI0 BBIPYYEUHYIO HHTEHCHUBHOCTH IPU HEIOCTATOUYHOMN

atpuOynuu. [lepBeiil mar — mnepepacrpeneneHue cyuiecTsyomux 4,8 MiaH py0. u

€IMHBINA MPOTOKOJ TAHHbBIX.
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    q  i =    ShareRevenue  i   ShareClients  i


    z  i j =   ln  ( 1 +   x  i j ) − ln  ( 1 +   x  j , min )  ln  ( 1 +   x  j , max ) − ln  ( 1 +   x  j , min )


    z  i , CPL =   ln  ( 1 +  CPL max ) − ln  ( 1 +  CPL  i )  ln  ( 1 +  CPL max ) − ln  ( 1 +  CPL min )


    E  i = 0 , 35 ⋅   z  R , i + 0 , 25 ⋅   z  V , i + 0 , 20 ⋅   z  A , i + 0 , 20 ⋅   z  L , i


    P  i  ( 𝛼 ) = 𝛼   E  i +  ( 1 − 𝛼 )   S  i ,     0 ≤ 𝛼 ≤ 1

